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CRM-CUCTEMA AK IHCTPYMEHT
NMEPCOHIPIKOBAHOIO MAPKETUHIY

AHomauis. JocnidxeHo yepes npoespamHe 3abesnevyeHHs: CRM (Customer Relationship Management) HeobxioHicmb
iHOugIdyanbHo20 nioxody 0o KrieHma i nepcoHigikauyii komnaHil i3 npodaxy, wob 3abesneyumu ymosu NOsbHOCMI
KriieHma i@ yac cghokycoeaHs yeazu He Ha bisHec-rpoyecax nidnpuemcmea.

AHHOmMauyus. UccnedosaHbl 4yepe3 npoepammHoe obecnedyeHue CRM (Customer Relationship Management)
Heobxooumocmb UHOUBUAYyarbHO20 No0xoda K KIUeHmy U nepcoHugukayuu KommnaHul rno rnpodaxe, 4mobbi obecrnevyums
ycrosusi 10AIbHOCMU KIueHma rnpu cghoKycuposaHbl BHUMaHUe He Ha 6U3Hec-npoueccos npednpusimus.

Annotation. In article via software CRM (Customer Relationship Management) need an individual approach to the
client and the personification of companies selling to ensure customer loyalty in terms of focused attention not on the
business processes of the enterprise.

Knrovosi criosa: mapkemuHe, CRM-cucmema, nepcoHighikauisi, 10s71bHIiCMb.

[Mpouec onepaTVBHOro BNpoBafXeHHA MapKeTUHIroBOI igel ynpaBniHHS B3aEMO3B'si3KaMu 3i CNOXMBaYaMy BUKINUKaE
6arato 3MiH y 3BUYHUX NS yKpaiHCbKOro BisHecy cxeMax MapKeTMHIroBOro BNAMBY, MeToAax AOCNIMKEHHS pUHKY Ta BisHec-
npouecax, siki BimBaroTb Ha 30iMnbLUEeHHA 40N KNIEHTIB KOHKPETHOrO NignpMeMcTBa.

TeHAaeHUia cboroieHHs nonsrae B iHopmaTu3aauii BUpobHuumnx GisHec-npoueciB Ta GisHec-NpoLeciB, NOB'A3aHNX i3
HagaHHAM nocnyr. Y nepuuy 4yepry oundpyBaHHs TOPKHynocs 6e3nocepegHbO OCHOBHOI AisiNbHOCTI KOMNaHIN, ane WBWAKWIA
PO3BUTOK iH(POPMALIMHNX TEXHOSOri CNpUsAB OUMMPYBaHHIO BCiX BUAIB AiSNbHOCTI NignpuemcTB. OCKiNbKM KOHKYpeHLis Y
Oi3Heci 3pocTae 3 KOXHMM POKOM, Bynn CTBOpeHi iHpopmaLinHi cuctemMu 3 ynpaerniHHA B3aEMO3B'A3KaMKU 3 KrieHTaMu —
CRM-cuctemm (Customer Relationship Management). Takuii iHCTpPyMeHT ynpaBniHHS € HanpaBneHo Ha NobyAoBY CTINKOro
Oi3Hecy KoHLenuieto Ta BisHec-cTpaTerieto, AAPOM SKOi € KNiEHTO-OpiEHTOBaHUI Niaxia.

Ctpateria CRM 3acHoBaHa Ha BMKOPUCTAHHI YNpaBfiHCbKUX Ta iHPOPMALiMHUX TEXHOMOriA, 3a AOMOMOrol SIKUX
KOMMaHis 36mpae iHpopMaLito Npo CBOIX KMIEHTIB Ha BCIX CTafisx iX XWTTEBOrO UMKIY Bi 3any4yeHHs Ta YyTPUMaHHs 40
nporpam nOsNbHOCTI, BUMly4ae 3 HbOro iHpopMauito Ta BUKOPUCTOBYE Ti B iHTepecax cBoro GisHecy ans nobynosu
B3aEMOBWUIiQHMX B3aEMOBIOHOCKH. Pe3ynbTatoM 3actocyBaHHA CRM € 36inblUeHHS KOHKYPEHTOCNPOMOXHOCTI Ta NpubyTky,
TOMY LU0 BiAHOCUHK, NOOyA0BaHi Ha OCHOBI NEPCOHIhiKOBAHOro NigxoAy, 403BOMSATL 3any4yaTn HOBUX KNIEHTIB Ta 30epiratu
cTapux.

CRM-cuctemn ctanv neplunMm BMaoM iHCOOPMaLiMHUX CUCTEM, siki COKycyBanu yBary KepiBHUKIB He Ha Bek-odici,
Ak y cuctemax ERP, i He Ha BMpobHMUMX npouecax, Ak y cuctemax MRP, MRP Il, a Ha dpoHT-odici — B MapkeTuHry,
npogaxax, cepsici Ta 06CnyroByBaHHi.

AHani3  ocTaHHiX gocnigkeHb i nybnikauin. TeopeTMYHMM | NPaKTUYHMM  acnekToMm  npobnemu
dopmyBaHHsA Ta BukopuctaHHa CRM-cuctemu, aka Bxoautb y cknag ERP ll-cuctemn Ta ix nporpamHoro 3abesneyeHHs
NPUCBATUINM CBOI AOCMIAKEHHS Taki BYEHi-ekoHOMiCTH, ak: . Buwnincbkun [1], M. KoHtoxoBcbkuia, B. IBaHoBa, T. BepectoBa
[2], B. 'yxea [3], O. CkoneHko [4] Ta iH. [poTe BUBYEHHS i y3aranbHEHHs1 AOCBiAY WOAO0 NpPo6rem cuctemm ynpasniHHSA
B32€EMO3B'A3KaMM i3 KIiEHTaMn B KOHTEKCTi NepCOHihikoBAaHOr0O MapKeTUHry nokasano, WO Aaneko He BCi aCneKkTu LbOoro
NUTaHHS JOCMIAXEHO AOCTaTHLO.

MoctaHoBka 3aBgaHHA. MeToto pobotn € pgocnigkeHHs CRM-cuctemy 6K iHCTPYMEHTY 3MEHLUEHHS KiNbKOCTI
nepcoHany Ta 3acoby edeKTVBHOro NepCoHichikoBaHOrO MapKETUHTY.

Axwo posrnagatm CRM-cuctemy, sik Habip TeXHOMOrIN, TO BOHa MO CyTi € HAbopom AoAaTkiB, AKi 3B'A3aHi €AMHO
©Oi3Hec-norikolo Ta iHTerpoBaHi B koprnopaTuMBHE iHOpMauiiHe cepefoBMLLE KOMMaHii Ha OCHOBI €4MHOI 0a3n OaHux.
MporpamHe 3abe3neyeHHs cucTemn yrnpaeBniHHSA B3aEMO3B'A3kaMK 3 KrieHTaMu JO3BOMsSIE aBToMaTuayBaTtu bisHec-npouecy,
MoB'A3aHi 3 MapKeTMHrom, mpoAaxamu Ta obcnyroByBaHHAM. FAK pesynbTaT — po3pobka MnepcoHicikoBaHOi nponoauuii
KOHKPETHOMY KIiEHTY, Sika NPOMOHYETLCHA MOMY B MEBHUI, CNIPUATIAMBUIA ONs yrogn, Yac Ta nepefaeTbCst NoOMy Han3py4HiMm
ONs HbOro kaHanom komyHikauii. CRM-cuctema 3abesneuye koopauHauiio Ai pisHMX Miapo3ainiB Ha OCHOBI 3ararnbHOi
iHdbopMauiHoi nnaTtgopMu AN B3aemogii 3 KnieHTamu. Take 3acTOoCyBaHHSA OO3BONSE YHUKHYTW CUTyauii, Konu Bigainu
MapKeTUHry, NPOAaxiB Ta o6CnyroByBaHHs Ail0Tb OKPEMO OAWH Bif OOHOro, y3roauTy ix Aii Ta 3aranbHe 6ayveHHs KrieHTa.
Kpim Toro, sik i Oyab-sika iHwa iHopmauinHa cucrema, CRM gos3sonsie 3Ha4HO NpULBMALLMTI NOTiK iHdbopMauii Ta 3pobutn
MNOro [OCTOBIpPHMM, LIO B CBOK Yepry 30inbluye OnepaTUBHICTb peakuil Ha 3anuTu, WBUAKICTb 0Biry KOLWTIB Ta 3HMXYE
BUTPATH.

PvHok nporpamHoro 3abe3nedyeHHss CRM 3poctae 6inblu CTpiMKO, HiXX B cepedHboMy B ranysi. NignpuemcTsa
Hes3arnexHo Bif PUHKY, Ha sKOMY BOHU MpautooTb, - B2B, B2C abo Hagitb FMCG, po3ymitoTb HEOOXiAHICTb iHAMBIAYaNbHOrO
niaxody Ao KnieHTa i nepcoHidikauii kamnaHin 3 npoaaxy. One-to-one mMapkeTuHr, To6TO nepcoHicikoBaHUA MapKeTUHr abo
MapKeTUHI nsi ogHiel UinboBoi rpynu abo kKnieHTa, € TeHAEHLIE CbOroAEHHSs, BNPOBaAUTU SIKUA MOXIMBO MEPEBAKHO 3
BUKOPUCTaHHA iHdpopmaLiiHMX
TexHonori. lNMpocyBaHHs one-to-one mapkeTuHry Ha 6as3i CRM [o3Bonse BMKOHATM YMOBW MOSANbHOCTI KnieHTa [1]
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Tabnuusa

YMOBM NOANbLHOCTI KNi€eHTa

Ne YmoBu Onuc

1 Po3arnsipaTtn koxHoro knieHTa sk 06'ekT (ka- | YMoBa, peanisauis sikoi MOXNIUBA TinbKW Npy HasiBHOCTI
Teropito) pa3oM 3i BciMa gigmu, ki 3 HUM | CRM-cuctemun. OcobnvBo cknagHo BNpoBaguTu B ranysi
noB'sa3aHi FMCG. Kynisns KOHKpPETHOro ToBapy Mae
CMiBBiAHOCUTUCb 3 NepcoHanielo KnieHTa Ta 3i Bcima 1Moro
nonepeaHiMn NOKynkamu Ta gismu.

2 KnieHTn BigpisHAIOTLCA OOMH Bifg OAHOrO, |KnieHTn BuOWpatoTb  pisHi  ToBapwu, pisHi  kKaHanu
TOMYy BOHM MalOTb Ppi3Hi MepeBarn Ta|KOMyHiKauii, MalTb Pi3HYy 4acToTy 3BepTaHb. Tomy
MatoTb 06CnyroByBaTUCh MO Pi3HOMY npono3auuii

MalTb OyTu iHOMBIQyanbHUMM Ta MalTb OyTn BUOpaHi
3pYYHi ANs KrieHTa kKaHanm KOMyHikaLii.

3 MignpuemcTBo mae cninkyBaTucs 3 knieHTom | MignpMemcTBo Mae He Tinbkv pobuTk npono3wuii, a 1 oTpu-
MyBaTW 3BOPOTHI 3B'A30K Big KIi€HTIB, 0cobnuBo Yy
BUMAAKy BIiOMOBM Bi MOKYMKW, CKapri, HasBHOCTI
KPUTUYHUX 3ayBaXKeHb.

4 MignpnemcTBo NOBUHHO 3MiHIOBaATUCh Ha OoCHOBI iHTEpPaKTMBHOrO CMiflKyBaHHA 3 KIiEHTOM Mia-
NPMEMCTBO  MOBWHHO  BIiAMOBiaTM  iHOUBIAyanbHUM
nobaxaHHAM KIiEHTIB (MacoBe MPUCTOCYBaHHA TOBapiB
0o notpeb knieHTiB — mass customization)

BukopucTaHHsa nepcoHigikoBaHOro MapkeTuHry Ha ocHoBi CRM-cuctemu — Le He Tinbku 3abesnevyeHHs NosnbHOCTI
KnieHTa, a 1 BMMOra OO OnepaTMBHOIO piBHs iHdOpMaUiiHOi cuctemn. MogibHe iHHOBAUiHE BMPOBAaMKEHHS MOBUHHO
oxonnoBaTu BCi GisHec-mpouecy NiANPUEMCTBA, MOYMHAOYM 3 MAPKETUMHIY, ODCryroByBaHHA KNIEHTIB i NOMCTUKM, Ta
3aKiHYYHO4YM KOHTPOSMIHIOM Ta CKnagaHHSAM 3BiTiB.

Ha cborogHiwHi aeHb Hanbinbwnii po3BnTok Habynu onepatueHi CRM-cuctemu. LWBugkuii goctyn o 6asm gaHmx
CRM-cuctemmn Jo3BoNsSE OTpUMaTK Taky iHhopMauito nNpo KnieHTa:

e icTOpis pOobOTYM 3 KNiEHTaAMU;

e CyMma rpoLuew, siKy KnieHT BUTPaTUB;

® nepcoHanbHa iHdopmalis;

¢ noTpebu Ta nobaxaHHs TOLLO.

IHdbopmaLis npo knieHTa 36upaeTbes, 06pobneTbea Ta 36epiraeTbes. BUkopucTaHHSA LMX AaHWUX 34INCHIOITLCS NSt
POpMYyBaHHS KOHKPETHMUX MPOMO3U1Li NEBHOMY KIiEHTY, Ha AKi BiH MOXe MOoroguTUCb 3 BENMKOK BiporigHicTio. Ockinbku
MacuB AaHUX MOXe OyTu BENUKMM, Niaxia i3 3acTocyBaHHSAM iHopMaLiiHMX 3acobiB € EAMHOMOXIVBUM.

3 pOo3BWUTKOM BCECBITHBOI Mepexi HabyBaloTb BCe GiNMbLIOro poO3BUTKY €MNeKTPOHHi iHTepHeT-CRM-cuctemu. BoHn
OpieHTOBaHi Ha MIATPMMKY B3aEMOBIOHOCUH Ta (POPMYBaHHS HOBMX KOHTaKTIB 3 KMiEHTaMW, siki NepeBadkHO CMiNKylTbCs 3
TYPUCTUYHUMWN KOMMAHIAMW Yepe3 IHTepHeT. BpaxoBytoum CTpiMKe 3pOCTaHHS KiflbKOCTi iHTEPHET-KOpUCTyBadiB YkpaiHu 3
5,8 mnH B 2008 poui go maxke 17 mnH 'y 2013 poui [2], Taki CRM pilueHHst HabyBaTb BENWKOI NONYNAPHOCTI.

Ona BnpoBagxeHHss CRM-cuctemy nignpueMCTBO MOBMHHE MaTW MEBHI TeXHiYHi MoxnuBocTi. Lle posranyxeHa
TenedoHHa Mepexa Ta OKpemui KaHan IHTepHeTy. Ak BxXe Oyno BM3HAYeHO paHille, OCHOBHE HaBaHTaXeHHs Mo
CMiNKyBaHHIO 3 KNiEHTaMW MOCTYNOBO MNepexoauTb 3 TenedOoHHOro 3B'A3ky A0 IHTepHeTy. TOMy BaXnMBOK BUMOIOH
PYHKLIOHYBaHHSA cucrtemmn € Ti iHTerpauis 3 web-canTom KomnaHit
Ta KaHanamu TenedoHHOro 3B'A3Ky. Takox HeobxigHO nepegbaynTM  MOXNUBICTb  OOPOOKM  3aMOBREHb
3a JOMOMOrOt0 €NEeKTPOHHOI MOLLTH.

BpaxoBytoun koHdpirypauito CRM-cuctemn Ta ocobnmBocTi ii pyHKUIOHYBaHHSA, Chnig 3ayBaXuTu, WO cucTema
npauoe edekTuBHilLe Ta Buaae GinbLue aHaniTm4Hol iHdpopmaulii y cuTyauii, Konm TepMiH
ii ekcrinyaTauii Benukuii. Lie noB'a3aHo 3 TpmBanum hopMyBaHHSIM MOTYXHOI 6a3v AaHuX.

BucHoBkn. €guMHO MOXNMBUM 3acoboM  edeKTMBHOIrO MNepPCOHIhiKOBAHOTO MAapKETUHTy Moxe OyTu  Tinbkn
3aCTOCYBaHHsI cucremm ynpaBriHHA B32€EMO3B'A3KaMu 3 KniEHTamu. 36inbLueHHs KOHKYpeHLii
y BCiX ranyssx CrpuyvHUIO po3BuTOK (inocodii MapKeTUHry, Lo B CBOIO Yepry Aarno iMnynbe AN po3BUTKY iHOpMaLLIRHUX
TexHonorin. Ha ubomy poHi iHOMBIAyani3auis MapKeTUHIy MOXIMBa 3@ BMKOPUCTaHHSI OBOX IHCTPYMEHTIB — 3HauyHe
30inbLlUEHHS KinbKOCTi nepcoHany abdo BnpoBamkeHHss CRM-cuctemn. BpaxoBytoun BCECBITHIO TEHAEHLIIO CbOroAeHHs [0
3MEHLUEHHS KiNIbKOCTi NepcoHany Ta Tol dakT, Lo MIOACBKUIA Pecype He € HafiiHUM Ta JOCTOBIpPHUMM crnocobom 36epiraHHs
Ta 06pobkM iHbopMaLii, 3acToCcyBaHHS iHPOPMaLINHOT CUCTEMM 3 YMNPaBIiHHS B3aEMO3B'A3kaMu 3 KMiEHTaMu € BapiaHToM,
AKUA 30aTeH NiABULWMTU NOASBHICTL KNIEHTIB, HagaTu skKicHe 06CnyroByBaHHS, MPOBECTM eMEeKTUBHI MapKETUHroBi
KamnaHii Ta, Kk HacnigoK, OTpMMaTy BULLMIA piBEHb NPUOYTKY.
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